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Sincerely, 

  

 

  

  

Jim Abbott, P.C., M.P. 

  

  

  

What is the Global Market Initiative (GMI)? 

Every business operates with a target customer base or market. 

There are a significant number of federal Government programs 

available to help businesses prosper and expand by pursuing 

markets that otherwise may not be on their radar. 

GMI is a map that compiles all the information on relevant 

Government programs, into one location. By creating any easy-to-

use, one-stop-shop tool, I hope to make it easier for Canadian 

businesses to consider international markets, and provide 

information on how the Government can help pursue these new 

markets. 

For example, in order to expand a business, one would have to 

understand and conduct market research. This document not only 

answers the question: ñWhat is Market Research?ò but it also 

shows the steps involved, and exactly how Export Development 

Canada (EDC), and the Business Development Bank of Canada 

(BDC), can help. 

This is a brand-new initiative, and as such, I would appreciate any 

feedback that you may be able to provide. 

 

Sincerely, 

Hon. Jim Abbott, PC 
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Introduction to Exporting 

 

A Brief Look at What EDC Can Do to Help You: 
 
Introduction to Exporting 101 
There's a lot to think about when you decide to make exporting a part of your business. First there are 
the basics: what exporting is all about-the rules, the players, and how to make it work for you. The 
second set of considerations has to do with making your export business grow. How do you capitalize on 
hard-won success?  
As Canada's exporting experts, we can help. Read on. 
Learn more: 

 Understanding Exports  
 Growing Your Exports 

 
Understanding Exports 
Consider this a crash course in all things exporting. Sharpen your knowledge of all the fundamentals, 
from contractual terms to business planning.  
Introduction to Exports 

 Basic terms for international contracts  
 Government resources to assist exporting  
 Training and eLearning  

 
Introduction to Tools 
 
Explore EDC's range of online tools designed to assist Canadian companies whether they are just 
beginning to export or are experienced exporters.   
If you're just beginning to research exporting: 

 take a trade-related elearning course;  
 assess your export-readiness;   
 discover sources of financing support. 

As an experienced exporter, you may want to: 
 identify the EDC product or service best suited to your needs;  
 calculate currency conversions on your U.S. or foreign sales; or  
 estimate the exposure fee charged by EDC on a loan. 

Consider joining the EDC Online Research Panel; share your knowledge and experience in return for 
special access to trade-related intelligence. 
Other resources: 

 Visit our Country Information section for up-to-date economic and 
political information, including our popular Global Export Forecast.  

 Access our various market and sector publications  
 Sign up to receive one of our eSubscriptions or our quarterly ExportWise 

magazine. 

 
A Brief Look at What the Trade Commissioner Service Can Do to Help You: 

http://www.edc.ca/english/exports_understanding_exports.htm
http://www.edc.ca/english/exports_growing_exports.htm
http://www.edc.ca/english/exports_9708.htm
http://www.edc.ca/english/tools_learn.htm
http://www.edc.ca/edcsecure/exportable/intro.asp?lang=e
http://www.edc.ca/english/tools_12185.htm
http://www.edc.ca/edcsecure/onlineadvisor/olaHome.asp?slang=e
http://www.bankofcanada.ca/en/rates/exchange.html
http://www.edc.ca/exposurefeecalculator/ebExposureFeeCalculator.aspx?lang=e
http://www.edc.ca/english/tools_research_panel.htm
http://www.edc.ca/search/CountryInformation.asp?slang=e
http://www.edc.ca/english/docs/ereports/gef/country_information_EFindex.htm
http://www.edc.ca/english/publications_brochures.htm
http://www.edc.ca/edcsecure/SUB/subscriptions_e.asp
http://www.edc.ca/english/publications_export_wise.htm
http://www.edc.ca/english/publications_export_wise.htm


 
 
Overview of Services 
The Canadian Trade Commissioner Service can help your company succeed globally and lower your costs 
of doing business through four key services: 
 

 Preparing for International Markets  
 Assessing Market Potential  
 Finding Qualified Contacts  
 Resolving Problems  
  

Your organization can benefit from these services if it is part of the Canadian business community, 
contributes to Canada's economic growth and has the capacity for internationalization.  
 
We are Here to Help 
Whether you're looking to export, invest abroad or seek technology and R&D partnership, our 
international business professionals, market intelligence and expert advice are available when you need 
them. We have Trade Commissioners located in more than 150 cities worldwide and in Regional Offices 
across Canada, as well as our Virtual Trade Commissioner tool at your disposal. We are ready to help 
you achieve international business success.  
 
Working with the TCS you get results, you get where you want to go. Trade Commissioners are there to 
help and always get back to you with the answers you need.  
Rob Denomme, Genuwine, Winnipeg, Manitoba 
 
Our Partners 
As a partner, your organization delivers programs and services for business clients. The TCS can help you 
support our common clients. Learn more.  
 
Take Advantage of Our Experience 
As advances in communications and other technologies continue to make global trade more accessible 
than ever before, time is a crucial factor for international success. You have the potential to bring 
innovations to market before your competitors. And we can help. 
Work with someone who has already established the contacts, knows the markets and has years of 
experience. Work with us and realize your company's full international market potential. 
 
Our Commitment to You 
In an effort to ensure that we are fulfilling our mandate and objectives in an effective and efficient 
manner, the TCS is currently undertaking a comprehensive survey of Canadian Clients and partners. 
Learn more. 
We understand the sensitivity of your business information and will hold it in the strictest possible 
confidence, outside of exceptional circumstances. However, certain information, including that related 
to the commission or possible commission of offences under Canadian law, may be disclosed to law 
enforcement or other authorities. We take pride in our excellence of service and will contact you within 
five working days of receiving your inquiry. 
To provide feedback on our services, please contact TCS Enquiries by phone at 1-888-306-9991 or by 
email at feedback.tcs@international.gc.ca. 
   

http://www.tradecommissioner.gc.ca/eng/prepare-international-markets.jsp
http://www.tradecommissioner.gc.ca/eng/assess-market-potential.jsp
http://www.tradecommissioner.gc.ca/eng/find-qualified-contacts.jsp
http://www.tradecommissioner.gc.ca/eng/resolve-problems.jsp
http://www.tradecommissioner.gc.ca/eng/offices-worldwide-map.jsp
http://www.tradecommissioner.gc.ca/eng/offices-in-canada.jsp
http://www.tradecommissioner.gc.ca/eng/offices-in-canada.jsp
http://www.tradecommissioner.gc.ca/eng/virtual-trade-commissioner.jsp
http://www.tradecommissioner.gc.ca/eng/services-for-partners.jsp
http://www.tradecommissioner.gc.ca/clientsurvey2009
mailto:%20feedback.tcs@international.gc.ca


Our Trade Offices 
The Canadian Trade Commissioner Service has over 150 offices around the world and in every Canadian 
province. We can assist with export advice and guidance to help you achieve your international business 
goals.  
To locate an office select from the map or from our alphabetical list of trade offices. 
 

Virtual Trade Commissioner 
The Virtual Trade Commissioner (VTC) is a gateway to a world of information online. With VTC you can: 

 Personalize the online experience with a web page that contains 
country information and business opportunities that match your 
international business interests.  

 Access current market reports, sector-specific news and trade events.  
 Receive assistance and request services from Trade Commissioners 

located in Canada and in your market.  
 Be notified when new information is published to your VTC.  
 Register today and take international business to a new level.  

 

 

A Brief Look at What BDC Can Do to Help You: 
 

Do you have the resources, know-how and network to take full advantage of global opportunities? Have 

you ever assessed your global readiness? Do you know which markets you want to tackle? 

 

BDC can help you build a more competitive, profitable and internationally savvy organization through 

the development and implementation of an international business plan.  

 

How BDC can help you 

Whether it's a market expansion plan for India, an export plan for the United States or a sourcing 

strategy for China, BDC Consulting can help you gain knowledge of how to:  

 Export your products and services  
 Respond to your customers' needs in a globalized economy  
 Develop and implement a global supply chain strategy  
 Outsource lower-value added functions  
 Expand your business internationally 
Key benefits for your business  

 Assess your global readiness and identify specific areas of your business that require focus  
 Identify potential markets and conduct thorough market research  
 Get hands-on help with implementation; our consultants can assist you onsite  
 Access a global network through BDC's global partners 
Going Global group training program  

In collaboration with the Forum for International Trade Training (FITT), BDC offers training programs 

that provide you and your team with the knowledge and practical skills needed to succeed in today's 

global marketplace. 

http://www.tradecommissioner.gc.ca/eng/offices-worldwide.jsp


 

Key benefits for your business  

 Increase employee understanding and knowledge of international trade and foreign markets  
 Better position your company to compete in the global economy  
 Share experiences and best practices with other companies  
Receive individual coaching from an experienced trade practitioner 

 

 



Rules and Regulations 

 

A Brief Look at EDC 

 

Rules and Regulations  
 Customs regulations, tariffs and documentation  
 International trade laws  
 Anti-corruption  
 Import/export account numbers  
 Reporting your export activity  

 

http://www.edc.ca/english/exports_9709.htm


Export Partners 

Exporting Partners to Consider: 
 Foreign agents  
 Freight forwarders  

 

http://www.edc.ca/english/exports_9710.htm


Getting Ready to Export 

Get Ready to Export  
 Assessing your export readiness  
 Developing a business plan/export plan  
 Obtaining export counselling and guidance  

 

  
 

Are you ready to export? 

 

At times exporting is the next logical step in your company's growth, or it's the only way for you 

to do business. We at EDC know that exporting is not something to enter into lightly. It requires 

careful research and planning, addressing four key questions:  

 

1. Is there an appetite for your product or service?  

2. Is your company ready to take on the export challenge?  

3. Do you have financing in place? 

4. Have you developed a comprehensive business and marketing plan? 

 

We've developed a tool to help you address these questions. Filling in this questionnaire will 

help you gain a better understanding of which areas to concentrate on.  

 

Although there are exceptions to every rule, export veterans and trade specialists know that 

certain factors make the step-up to international markets easier, faster and less risky. To test 

your export-readiness, answer the following questions and then review your results. 

 
 

 
ACCESS TO COUNTRY INFORMATION 
 

--- Select a Market ---
 

EDC financing for your foreign customers 
EDC has financial relationships with many of the world's largest foreign companies to encourage them to 
buy goods and services from Canadian companies. EDC knows their procurement needs and helps them 
to identify potential Canadian suppliers. 

http://www.edc.ca/english/exports_9711.htm


 
Click on the countries identified with a "o" for a list of foreign companies with EDC financing. 
Argentina 

ntine Branch  
 

Australia 
 

Brazil 
 

 
 

- Petrobras  
arco Mineracao S.A.  

 
Chile 

 
  CODELCO - Chile  
  Empresa Nacional De Electricidad, S.A.  
  Empresa Nacional de Telecomunicaciones S.A.  

 
.A.  

 
 

 
China, People's Republic of 

 
 

 
Egypt, Arab Republic of 

ecom Holding SAE 
Hong Kong 

 



 
 
 

India 
 

 
ng & Finance Corp.  

 
 

 
 

 
 

Indonesia 
 

Jamaica 
el International Finance Limited 

Mexico 
 

 
  Comunicaciones Nextel de México, S.A. de C.V.  
  Grupo Papelero Scribe, S.A. de C.V.  
  Grupo IMSA, S.A.B. de C.V.  
  Industrias Penoles S.A.B. de C.V.  
  Controladora Mabe, S.A. de C.V.  
  Metalsa, S. de R.L.  
  Navistar International Corporation  
  Petroleos Mexicanos - PEMEX  
  Teléfonos de México, S.A.B. de C.V. - Telmex  

 
Netherlands 

 
Philippines 

 
Qatar 

 
 

Russia 
 

-Communications 
Saudi Arabia 

 
Spain 

ica Europe B.V. 
Thailand 

 
 

Trinidad and Tobago 



-Cable Co. Unlimited. 
Turkey 

 
United Arab Emirates 
  Al Yah Advanced Satellite Communications Services PJSC  

 
 

 
United Kingdom 

 
United States of America 

ron International Corporation  
 

 
 

 
 

 
 

 
 

 
 

 
Recent Additions and Updates 
Country Overviews 
Dominican Republic |  Mexico |  Brazil |  Venezuela |  Russia |  Algeria  
 
Are You a Canadian Exporter or Investor? 

We can help you... 
 Manage your receivables  
 Access more working capital  
 Grow your international sales  
 Research potential customers 

 
 

Market Reports 

The Canadian Trade Commissioner Service's market reports provide a detailed analysis of industry 
sectors that enable businesses to take advantage of the right opportunities abroad. 
Over 600 reports are available free of charge. To access, please join now and take advantage of a vast 
range of recent information on international markets. 
View a complete list of the industry sectors  

View an example of one of our reports  

http://www.edc.ca/english/docs/gdominicanrepublic_e.pdf
http://www.edc.ca/english/docs/gmexico_e.pdf
http://www.edc.ca/english/docs/gbrazil_e.pdf
http://www.edc.ca/english/docs/gvenezuela_e.pdf
http://www.edc.ca/english/docs/grussia_e.pdf
http://www.edc.ca/english/docs/galgeria_e.pdf
http://www.edc.ca/english/need_to.htm
http://www.edc.ca/english/need_to_working_capital.htm
http://www.edc.ca/english/need_to_international_sales.htm
http://www.edc.ca/edcsecure/exportcheck/ecbridge.asp?sLang=e
http://www.tradecommissioner.gc.ca/eng/market-report-login.jsp?did=79509
http://www.tradecommissioner.gc.ca/eng/market-reports-sectors.jsp
http://www.tradecommissioner.gc.ca/eng/document.jsp?did=89258


View Market Reports 

 

by Industry Sector 

 
by Region / Country  

 Asia Pacific  
 Europe  
 Latin America/Caribbean  
 Middle East/North Africa  
 Sub-Saharan Africa  

 

by Date 

 
 
Global Value Chains 
Global Value Chains (GVC) is a new business model that enables companies to increase their 
profitability, improve their competitiveness and expand internationally. 
Is your company prepared to take full advantage of Global Value Chains? Find tips and tools to guide you 
through an assessment of your business strategy and current supply chain practices. 
What Is a Global Value Chain? 
 
What Is a Global Value Chain? 
A Global value Chain (GVC) can be defined as the full range of activities that are required to bring a 
product or service from its conception to its end use. The chain includes, but is not limited to, activities 
such as design, production, marketing, distribution and customer support. 
In a GVC, the various stages of the chain are scattered across the globe and are connected through 
complex production networks made up of partner firms. For example, a product might be: 

 - developed in Montreal, while parts manufacturing is done in China;  
 - assembled in India;  
 - packaged in Turkey; and  
 - sold in Europe, with an American firm offering after-sales support. 

A GVC divides the production process among many international firms, leveraging each partner's core 
competencies. Further, secondary company functions such as human resources or accounting could be 
outsourced to third-party specialists to allow the main company to concentrate on its core services. In 
order to take advantage of these opportunities, firms must have clarity of strategy, distinctive 
competencies and compatible, well-functioning business relationships. 

 
Global Value Chain Readiness Checklist 
Optimizing Your Global Value Chain 
Additional Resources 

http://www.tradecommissioner.gc.ca/eng/market-reports-sectors.jsp
http://www.tradecommissioner.gc.ca/eng/market-reports-region.jsp?rid=11
http://www.tradecommissioner.gc.ca/eng/market-reports-region.jsp?rid=12
http://www.tradecommissioner.gc.ca/eng/market-reports-region.jsp?rid=14
http://www.tradecommissioner.gc.ca/eng/market-reports-region.jsp?rid=13
http://www.tradecommissioner.gc.ca/eng/market-reports-region.jsp?rid=16
http://www.tradecommissioner.gc.ca/eng/market-reports-by-date.jsp
http://www.tradecommissioner.gc.ca/eng/gvc/about-gvc.jsp
http://www.tradecommissioner.gc.ca/eng/gvc/gvc-checklist.jsp
http://www.tradecommissioner.gc.ca/eng/gvc/optimizing-gvc.jsp
http://www.tradecommissioner.gc.ca/eng/gvc/additional-resources.jsp


 
In addition, the Trade Commissioner Service has developed a number of Global Value Chain reports, 
investigating multinational enterprises, their procurement needs and methods, as well as the business 
opportunities they might offer to Canadian firms. 
To access the Global Value Chain analysis reports and business opportunities, join the Virtual Trade 
Commissioner Service free of charge. 
 
 

International markets 

Your company's growth today may depend on your success in the international arena. But like most 

entrepreneurs, you're probably concerned about your global readiness. You're wondering where to best 

export your products and services, or how to improve productivity in order to meet increased foreign 

demand.  

 

And that's precisely where BDC comes in. We can help you develop and implement an international 

business plan or help you focus your exporting efforts in high-potential markets. We can also provide 

you flexible financing to build your presence abroad. 

 

Speak with an account manager 

1 877 BDC-BANX (232-2269) 

 

 

 

 

 

  

BDC offers - Consulting 

BDC Consulting can help you build a more profitable company with strong growth in foreign 

markets. Whether it's developing an export plan, assessing your global readiness or conducting 

research to target potential markets, you can rely on our seasoned team. 

Assess your business potential 

Optimize processes and reduce waste 

Globalization 

Market research 

Marketing plan 

Export planning 

 
Articles of interest 

 

 Success story: Ice Kube's business growing hotter 

 

http://www.tradecommissioner.gc.ca/eng/virtual-trade-commissioner.jsp
http://www.tradecommissioner.gc.ca/eng/virtual-trade-commissioner.jsp
http://www.bdc.ca/en/my_project/Projects/consulting/cs_growth_potential.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/consulting/cs_operational_efficiency.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/consulting/cs_globalization.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/consulting/cs_marketing_research.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/consulting/cs_marketing_strategy.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/consulting/cs_exporting.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/success_geothermalpumps.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d


  

 
 

Playing in the big leagues 

 

 
 

BDC Perspective: Going global - "One step at a time" delivers results 

 

 
 

BDC Perspective: Reducing risk in the global market 

 

 
 

Your export checklist 

 

 
 

Devising an export plan 

 

 
 

Entering a foreign market 

 

 
 

Export marketing: Where to begin 

 

 
 

Options and credit practices in export financing 

 

 
 

Gearing up for international markets 

 

 
 

Doing business in emerging markets 

 

 
 

Success story: Gain control of your supply chain 

 

 
 

Success story: Practical, hands-on advice on exporting 

 

 
 
Success story: The power of alliances 

 
  
  

 
 

 

http://www.bdc.ca/en/my_project/Projects/articles/Playinginthebigleagues.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/bdc_perspectives_going_global.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/bdc_perspective_exportingrisk.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_checklist.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_plan.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_entering.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_marketing.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/Export_financing.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_growth.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_emergingmarkets.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/BSA_food_ingredients.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/exporting_success_story.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d
http://www.bdc.ca/en/my_project/Projects/articles/international_markets_success_story.htm?context=%7b1A17ADE1-37C9-4742-B0E3-53A0484137C2%7d


Grow Your Exports 

Growing Your Exports 
Success in exporting is an ongoing challenge. Take advantage of all the knowledge and tools available to 
ŀŎƘƛŜǾŜ ǘƘŜ ǎǳŎŎŜǎǎ ȅƻǳΩǊŜ ǎǘǊƛǾƛƴƎ ŦƻǊΦ  
Increase Your Market Intelligence 

 ePublications and other tools  
 Industry statistics and trends 

Expand Your Exports 
 Travelling abroad  
 Attending trade missions, trade shows and events  
 Finding export opportunities/foreign customers  
 Bidding on international projects  
 Securing financing for export transactions 

How Can EDC Help You 
 

http://www.edc.ca/english/exports_9712.htm
http://www.edc.ca/english/exports_9713.htm
http://www.edc.ca/english/exports_9714.htm


Insurance Solutions 

Insurance Solutions for Canadian Companies 

Flexibility. Security. More working capital.  These are some of the benefits of our business insurance. By 
mitigating commercial risks, you can expand your sales capacity and motivate your bank to extend more 
working capital to your company.  
Whether for one sale or project, or multiple contracts, we have the insurance solution to cover you. 
Accounts Receivable Insurance covers your receivables up to 90 per cent of losses resulting from 
commercial or political risks.  
Single Buyer Insurance covers unlimited sales to one customer for six months on contracts worth up to 
USD$250,000. 
EXPORTProtect covers single export transactions for up to USD$250,000. 
Contract Frustration Insurance covers up to 90 per cent of your losses for one export contract.  
Political Risk Insurance protects your overseas assets, including equipment and manufacturing facilities.  
Performance Security Insurance covers up to 95 per cent of your losses if your customer demands 
payment of a bond issued by your bank without valid reason. 
 
 

http://www.edc.ca/english/insurance_accounts_receivable.htm
http://www.edc.ca/english/insurance_single_buyer.htm
http://www.edc.ca/edcsecure/exportprotect/epquote.asp?frompage=&sLang=e
http://www.edc.ca/english/insurance_contract_frustration.htm
http://www.edc.ca/english/insurance_political_risk.htm
http://www.edc.ca/english/insurance_performance_security.htm


Available Financing Options 

Financing Solutions for Canadian Companies 
Companies often need financing to support their international transactions:  to pay for the up-front 
costs associated with the production of a large export order, to expand into new markets or to respond 
to a buyer's request for financing.  
EXPORT Express Credit is tailored to the needs of small business and provides unsecured loans to help 
you grow your export business. 
Export Guarantee Program enables you to obtain loans from your financial institution to provide you 
with the financing you need for your export-related activities or foreign investments.   
A Financial Security Guarantee (Offshore) can be used to replace the collateral usually required when 
you need to secure operating lines of credit with a foreign bank for your foreign affiliate.   
Supplier Financing provides you with access to cash rather than waiting for payment from your foreign 
buyers.  
Security Compliance Loan provides financing to help pay the costs of upgrading your security programs 
to comply with U.S. cross-border regulations. 
Equity Investments helps you access equity and venture capital to grow your international business. 
Project Finance provides project sponsors with access to limited-recourse financing for large-scale global 
infrastructure and industrial projects.  
Buyer Financing can help you offer your customer extended payment terms by providing them with 
financing for an export sale of capital goods and/or services.  
 

 

Funding Opportunities 

 Global Commerce Strategy Program  
o Global Opportunities for Associations (GOA)  
o Invest Canada-Community Initiatives (ICCI)  
o Going Global-Innovation for Researchers (GGI)  

 Investment Cooperation Program (INC)  
 International Science and Technology Partnerships Program (ISTPP)  
 Financing Solutions for Canadian Companies - Export Development Canada (EDC)  
 Market Expansion Financing - Business Development Bank of Canada (BDC)  

 
Global Commerce Support Program 

The Global Commerce Support Program (GCSP) is a contribution program that amalgamates three 
funding programs for Canadian national associations, communities, companies and researchers. 
Global Opportunities for Associations (GOA)  

 For Canadian national associations seeking to undertake new or 
expanded international business development activities, in strategic 
markets and sectors, for the benefit of an entire industry (member and 
non-member firms).  

 Allows for annual non-repayable contributions ranging from a minimum 
of $20,000 to a maximum of $150,000 over a one-year period from 
April 1 to March 31. Provides matching funds of up to 50% of eligible 
expenses. 

http://www.edc.ca/english/financing_export_express_credit.htm
http://www.edc.ca/english/financing_export_guarantee.htm
http://www.edc.ca/english/financing_fsg_offshore.htm
http://www.edc.ca/english/financing_supplier_financing.htm
http://www.edc.ca/english/financing_security_compliance.htm
http://www.edc.ca/english/financing_equity_investments.htm
http://www.edc.ca/english/financing_project_finance.htm
http://www.edc.ca/english/financing_foreign_buyer.htm
http://www.tradecommissioner.gc.ca/eng/funding/home.jsp#GCSP
http://www.tradecommissioner.gc.ca/eng/funding/home.jsp#GOA
http://www.tradecommissioner.gc.ca/eng/funding/home.jsp#ICCI
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Invest Canada-Community Initiatives (ICCI)  
 For Canadian communities aiming at attracting, retaining and expanding 

foreign direct investment.  
 Provides matching funds of up to 50% of eligible project costs per year, 

for a total contribution not to exceed $300,000 per project per year.  
Going Global-Innovation for Researchers (GGI)  

 Designed to promote and enhance Canada's international innovation 
efforts by supporting Canadian researchers (from private companies, 
universities and non-government research centres) in pursuing 
international collaborative R&D opportunities through the 
development of partnerships with other countries/economies.  

 Provides assistance by contributing up to 75% of eligible expenses.  
Investment Cooperation Program (INC)  

 Supports responsible, developmentally beneficial, private sector 
engagement in developing countries leading to sustained economic 
growth and poverty reduction.  

 May provide cost-shared contributions of up to 75% for eligible 
activities across the four phases of an investment: 1) Commercial 
Viability Study; 2) Adaptation and Demonstration of Technology; 3) 
Sustainability; and 4) Implementation. 

International Science and Technology Partnerships Program (ISTPP)  
 Designed to foster and support bilateral research projects which have 

the potential for commercialization between Canada and identified 
partner countries.  

 Supports up to 50% of the Canadian costs of approved joint research 
projects proposed by companies and universities/colleges and other 
private sector research and development institutes.  

Market Expansion Financing  
 Helps Canadian companies finance the expansion of their domestic 

market or explore new and larger foreign markets.  
 Up to $50,000 in long-term financing can be granted with specific 

repayment terms tailored for maximum flexibility.  
 
Looking for financing 

Do you need financing to develop business overseas? Are you looking for money to refine your 

marketing efforts? Want to develop local or international partnerships and distribution networks? 

 

BDC can help you finance the expansion of your domestic market or explore new and larger foreign 

markets. Get the extra money you need with specific repayment terms tailored for maximum flexibility.  

 

Take the next step 

 If you would like us to contact you, please fill in this form.  
 You can also call 1 877 BDC-BANX (232-2269) or visit your local branch.  
BDC Consulting also offers the following services to help your business succeed in today's economy: 

marketing strategy, strategic planning and export planning 
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Bonding Potentials 

 

Bonding Solutions for Canadian Companies 
If doing business with foreign customers is tying up your working capital, we have a solution. We 
can help free up your money by providing guarantees to your bank so that they, in turn, can issue 
guarantees to your customers and suppliers.  
A Performance Security Guarantee fully protects your bank in the event of a call on a contractual 
guarantee they issued on your behalf. 
Surety Bond Insurance fully protects your surety company in the event of a call on a contractual 
guarantee they issued on your behalf.  
A Foreign Exchange Facility Guarantee gives your financial institution a guarantee in lieu of collateral so 
you can buy a foreign exchange contract to protect against currency fluctuations. 
A Financial Security Guarantee for your financial institution encourages them to issue a letter of 
guarantee to your supplier on your behalf without the need for collateral.  
 
 

http://www.edc.ca/english/bonding_performance_security.htm
http://www.edc.ca/english/bonding_surety_bond.htm
http://www.edc.ca/english/bonding_foreign_exchange.htm
http://www.edc.ca/english/bonding_financial_security.htm


Customer Credit and Information 

Customer/Credit Information 
How much do you really know about your potential foreign customer?  With EXPORT Check, you can 
quickly and easily obtain valuable financial and credit information on your U.S. and foreign customer 
using our online database covering millions of companies.  And now, for as little as $30, it's worth a 
check before you close the sale. It just makes good credit management sense. 
 
More information 
Call 1-866-283-2957 weekdays between 8 a.m. to 6 p.m. EST or submit an inquiry online. 
Refer to the EXPORT Finance Guide for information on other sources of financing assistance. 
Other ways we serve you 
We also have financing solutions for foreign companies, insurance solutions to help protect your 
business while it grows and bonding services to help free up working capital capacity. We can also help 
you to establish factoring arrangements with financial institutions. 
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